
 

 

 
Property Sale Budget 
 
 
 

 
Your Budget 
 

A. BATEMAN BATTERSBY PROFESSIONAL COSTS    

 
 Professional Costs of preparing original contracts and copies for you and your 

Estate Agent.  $ 
 

 

  Title Search, Drainage Diagram (if required) and Zoning Certificate) $   

  GST $  $ 

      
B. BATEMAN BATTERSBY PROFESSIONAL COSTS & DISBURSEMENTS FOR SALE    
  Professional Costs for your Sale $   

  Professional Costs on discharge of your Mortgage (if any) $   

  City Agents fees to attend Exchange & Settlement (if required) $   

  For Telephone, Postal, Photocopying & Fax Charges (est.) $   

  Other $   

  GST $  $ 

      
  YOUR BUDGET TOTAL:  $ 
      

 
Your Estate Agent’s Charges 
 

  Listing Fee (if any) $   

  Advertising Levy (if any) $   

  Selling Commission $   

  GST $  $ 

      
  YOUR ESTATE AGENT’S TOTAL CHARGES:  $ 
      

 

 
PLEASE CALL our office on (02) 4731 5899 if you: 
 require further information regarding your budget. 

 wish us to recommend an Estate Agent with whom you can list your 
property for sale. 

 have any queries about the steps involved in selling a property. 

 want advice before signing a selling agency agreement. 

 
 
NOTES: 

 Whilst your budget is extensive, it is important to bear in mind that every conveyancing transaction is different. As a consequence, additional 
expenses may be incurred to disclose information concerning your prooperty dependent upon the type of title involved, th location of the 
property or the nature and position of any improvements erected on it. 

 Unless stated, your budget DOES NOT include any charges that you may incur with your Mortgagee if you are discharging a mortgage upon 
completion of your sale.  We suggest that you contact your Mortgagee to ascertain what the full extent of these may be. 

 
 

DATE: 
 

PROPERTY ADDRESS:  

SALE PRICE: $ 

MORTGAGEE: 
 

DISCHARGE AMOUNT: $ 



 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

B. PRIVATE TREATY 
(With Cooling Off Period) 

A. AT AUCTION C. PRIVATE TREATY 
(Without Cooling Off Period) 

Negotiate price with Purchaser 
and sign contract with your 

estate agent.  Purchaser pays 
required initial .25% deposit and 

agent exchanges contracts. 
VENDOR LOCKED INTO SALE 

PURCHASER HAS COOLING OFF 

PERIOD 

Negotiate price with Purchaser.  
Contract issued to Purchaser’s 

legal representative. Sign contracts after successful 
Auction. Purchaser pays the full 

deposit. 
(No Cooling off Period) 

VENDOR AND PURCHASER 
LOCKED INTO SALE 

Purchaser obtains inspection 
reports, finance approval and 

their legal representative reviews 
and negotiates any variations to 

contract. 

You sign contract with 
Bateman Battersby 

    Bateman Battersby 
exchanges Contracts 
and Purchaser pays 

the full deposit.  
(Cooling off period 

waived by 
purchaser) 

VENDOR AND 

PURCHASER 

LOCKED INTO 

SALE 

Purchaser rescinds 
the contract before 
cooling off period 

expires and forfeits 
initial .25% deposit 

O
R 

Purchaser pays balance of 
deposit before cooling off 

period expires.   
PURCHASER LOCKED INTO 

SALE 

Arrange Discharge of Mortgage (if any) AND respond 
to requisitions (if any) raised by Purchaser’s legal 

representative 
 

Arrange Settlement with Purchaser’s legal 
representative and discharging mortgagee (if any) 

AND confirm distribution of sale proceeds 
 

Purchaser arranges final inspection of property and 
Vendor hands keys to estate agent 

SETTLEMENT 
 

Step By Step Guide to Selling Residential Real Estate 
 

Contact Bateman Battersby to prepare your Contract for Sale AND apply for your ATO Tax Clearance 
Certificates and if applicable a Swimming Pool Compliance Certificate.  Please note current legislation 

prohibits your property being marketed for sale unless a Contract for Sale has been prepared. 

Purchaser obtains inspection 
reports, finance approval and has 
their legal representative review 

and negotiate contract. 


